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Abstract
	In Indonesia, one type of business that develops in society is UMKM, which is a business activity that is engaged in various specific business fields. MSMEs are known as efforts that can overcome unemployment and poverty, Pontianak City is an area known as the Seramabi Mecca area which is covered with strict regulations in every community activity such as economic activity, so it cannot be denied that every economic activity must be properly monitored. In Pontianak City, MSMEs play an important role in reducing unemployment because the existence of MSMEs can open up large job opportunities to improve the welfare of the people. One of the MSMEs that is often run by the community is Livelihood Activities, which are small and medium enterprises that are used to make a living, for example, such as street vendors. In Banda Pontianak, you can find a lot of street vendors who are used as a livelihood, especially in the Pontianak City area, where the increasing number of street vendors appears, of course the more intense the competition that occurs in developing their respective businesses.
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A. INTRODUCTION
Working and trying to get better welfare and get happiness in this world and the hereafter is one of the commands recommended in Islam. There are many types of business or work that humans can do either individually or in groups, without violating all the rules of Islamic law to get blessings in the life of the world and the hereafter. Work and business must be based on Islamic economic principles and professional behavior that is justified by Allah SWT in the Qur'an and Hadith (Adiwarman A Karim, 2014: 45). As the word of Allah SWT Q.S A'raf: 10: which means: "We have made for you all in the earth as a field to cultivate life (work), but very few of you are grateful".
The hadith which encourages Muslims to work is: “There is no one who eats a single food that is better than the food produced by his own (working) hands. And indeed the Prophet Allah Daud (as) ate food from his own business "(Hadith Narrated by Bukhari).
In Indonesia, one type of business that develops in society is UMKM, which is a business activity that is engaged in various specific business fields. MSMEs are known as businesses that are able to overcome unemployment and poverty. In Islam unemployment as well as poverty must be overcome. UMKM is also an economic activity that is widely carried out by the community and has been proven to be able to withstand the economic crisis that has occurred in Indonesia (Teuku Syarif, 2008: 35). If the development of MSMEs is properly developed and supervised following the rules that must be carried out by a Muslim businessman, it will be able to create a sector that is reliable and able to compete in the world such as the ASEAN Economic Community (AEC) which we are facing today.
UMKM activities that are engaged in the city of Pontianak are an informal sector capable of driving economic development activities, with evidence that many MSMEs are found as productive business activities. Pontianak City is an area known as the Serambi Mekkah area which is monitored by strict regulations in every community activity such as economic activities. In Pontianak City, MSMEs play an important role in reducing unemployment because the existence of MSMEs can open up large job opportunities to improve the welfare of the community and business actors. In Islamic economics, developing MSMEs is not only the skills needed, but how entrepreneurs can apply the best principles in building and developing a business, as well as making it easier for MSME players to be able to build economic activities. MSMEs play an important role in the economic development of a country and region. Therefore, MSMEs must be developed to create a prosperous society. However, whether the method and type of business pursued in fulfilling life's needs are in accordance with Islamic rules, that is a problem and must be paid attention to by entrepreneurs. In running MSMEs, of course there are limitations in sorting the goods that will be produced by business actors
Islam has advised Muslims to run an economic system following its rules, where Islamic economics is in the version of Law No. 3 of 2006 concerning amendments to Law No. 7 of 1989 concerning Religious Courts, sharia economics means actions or business activities carried out according to sharia principles (Zainuddin Ali, 2009: 2).
The sharia economic system is a method and implementation of business activities based on sharia principles, where the growing development of the Islamic economy is a reflection of the longing of Muslims in doing business in an Islamic manner, the rapid competition between business people results in unhealthy competition for large profits. in business development activities. So that many business actors do not carry out Allah SWT's rules.
Business development carried out by businessmen generally starts in a container called a market, where the market is a meeting place for buyers and sellers who interact with each other. The market is simply a meeting place between sellers and buyers to carry out transactions in the sale and purchase of goods and services, while the market according to the study of economics has the meaning as a place or process of interaction between demand (buyer) and supply (seller) of certain goods or services. so that in the end it can determine the equilibrium price (market price) and the amount traded (Eko Suprayitno, 2008: 205).
In an Islamic economy, carrying out trading activities must comply with Islamic rules that prioritize mutual justice without anyone feeling wronged, both on the part of the UMKM actors and the buyer. In carrying out business development, UMKM players in Pontianak City are expected to be able to develop and develop MSMEs in a professional manner according to Islamic economic regulations in order to avoid the capitalist sales system.
In addition, UMKM is a business activity that is relatively easy to run by the community, both people with high and low economies so that people are able to improve their welfare, one of the MSMEs that is often carried out by the community is a livelihood activity which is a small and medium-sized business that is used to make a living like a street vendor. In Pontianak City, there are many street vendors make a living.
 Based on the description of the problem above, the writer is interested in raising the title "Strategy for the Development of Micro, Small and Medium Enterprises (MSMEs) in an Islamic Economic Perspective to Improve the Welfare of Street Vendors (Case Study of Pontianak City Street Vendors)".

B. RESEARCH METHOD
Research is a process of scientific activity that is carried out deliberately in connection with finding new findings (Ratna, 2010: 27). This research is qualitative research which will produce descriptive data in the form of decomposition and explanation of words and explain the data obtained from the field.
According to Ghony and Almanshur (2017: 14), qualitative research is a research method that aims to gain an understanding of reality through an inductive thought process. This paper describes the actual situation of the object based on the results of observations and interviews with several sources including preachers and the community regarding how da'wah strategies are carried out by preachers towards border communities.
As with descriptive research objectives according to Ghony and Almanshur (2017: 29), namely to describe, explain and reveal. Qualitative research provides descriptions of complex situations and the direction of further research, and explains of the relationship between events and meaning, especially according to participants' perceptions. The data used here are obtained from the field and described as they are.
Data collection was carried out by in-depth interviews with community and community leaders as well as observations of daily life, especially those related to MSMEs. According to Anshori and Iswati (2010: 91), a data source is an object from which the data has been obtained. The source of the data taken was several informants.

C. RESULTS AND DISCUSSION
Pengembangan  Usaha  yang  dilakukan  Pedagang Kaki Lima di Kota pontianak
Business development in Pontianak City, West Kalimantan is one of the strategies in achieving the goal of improving the welfare of business actors, as well as to create an independent community in carrying out their business activities, able to build and maintain businesses that have been established and can contribute to income to meet the needs of daily life.
day.
A business development strategy is an important component in regional economic development, because the attractiveness, creativity, or endurance of business activities is the best way to create a healthy regional economy (Subandi, 2011: 122). The development of MSMEs, especially street vendors in Pontianak City gampong, takes various steps so that the business is carried out according to the plan, while the steps taken by street vendors in Pontianak City in developing their business are:
a.   Have good intentions
The intention is considered as one of the steps that must be considered by street vendors to start a business, if the intention is good it will produce good things, and if you have bad intentions then bad will be obtained. As explained by Mrs. Yusnidar, one of the respondents interviewed, she said that "when I started this business when I had a righteous intention, namely to fulfill the needs of my children, Allah launched my efforts" (interview, Wednesday, May 2 2020 at 2:22 p.m.).
b. Running a lawful business
In Islam, the halalness of a business is very important and must be maintained for business actors in the form of food, souvenirs, objects and so on. For example, foods containing pork, intoxicating drinks and so on. As explained by Mr. Sutarno, he said that "we live in a sophisticated era, we can examine everything, even food containing haram substances, we can know, like my meatball trading business, a lot of research team came to check the preparations. my meatballs, and it was proven that my meatballs were not infected with haram ingredients ”. (interview, Thursday 3 May 2020 at 11.16).
c.   Prioritizing sportsmanship in running a business
When we start a business, in Islamic law sportsmanship is an important thing, it must not be done in a way that harms or destroys the interests of others. A Muslim in running a business must compete in a healthy manner so that the business that is owned in Ridhai is by Allah SWT. As explained by Mr. Awaluddin "every individual that Allah has created, of course Allah has also determined each of his fortunes, there is no need to drop other people for personal gain" (interview, Sunday, May 6 2020 at 14:15).
d.   Keep the environment clean
In running a business, of course, it is no less important to maintain the cleanliness of the environment where you trade. This is one of the assessments that consumers will make. In Islam, cleanliness is part of faith. As said by Asma's mother "When selling food, of course you have to keep the environment clean so that buyers are interested in buying it, as Allah also likes clean people" (interview, Sunday, May 6 2020 at 15:00).


Business Development Strategies run by street vendors in Pontianak City from an Islamic Economic Perspective
In Islam, running a business activity such as trading is an activity that is Allah SWT's pleasure, where the business must be continuously developed so that it is better in the future. In developing a business such as marketing and managing products that will be distributed to the community, of course, attention must be taken so that the business being carried out does not cause harm. Islam is very supportive of people who want to do business by working so that they can improve their standard of living, working in the view of worship by Allah SWT. Therefore, Allah explained to his people that Allah gives various gifts that are abundant on this earth, and the task of the people themselves is to try to manage them.
The strategy of developing a street vendor business in an Islamic economic perspective must necessarily be based on the values ​​set by Allah and His Messenger. The form of business that is run by street vendors in Pontianak City is in accordance with the rules of Allah SWT by running a business not by deceiving customers, not forcing and also being open to each other between buyers and sellers, as in developing their business, they must be based on faith in Allah SWT, stay away from all prohibitions. - Him and carry out His commandments. running a business solely to get the blessing of living in this world and the hereafter. As Rasulullah SAW is a reliable and successful businessman, where he runs his business on the basis of honesty and justice, never violates Allah's rules and is transparent in running his business. Of course that is what becomes an example for mankind when running a business.
a. Capital
Capital is the most important thing in starting a business to be run, if there is no capital then the business also certainly cannot be established properly. With the existence of capital, of course, entrepreneurs can determine what business to open and what is needed to support their business, such as buying carts, chairs and others. As the author conducted an interview with a street vendor who sells mixed ice: "If my initial capital problem started with my parents' capital who gave me a loan to open this business, many offer loans from banks, but I don't want to, because taking loan money from the bank makes it difficult for me to have to pay it, not to mention if I don't pay it on time, the business will take longer because my merchandise is also uncertain. So it's better if I use my parents' capital first, and Alhamdulillah, for two months I run my business, I can already pay off the money I borrowed from my parents, and now I can save some of the results I get from this business for savings. my child's school, and I use part of it for the next capital.”
b. Business location
Business location is a place where street vendors sell their wares, location is also the most important thing in running a business. A strategic location will certainly make the business that is built grow faster. As the results of an interview that the author did with a street vendor who sells rice: "Thank God, until now I have been selling in Pontianak City, my business has not stopped, because in Pontianak City there are many students who study at IAIN Pontianak. my customers. Because they mostly come from outside the region, so they often eat at my place. Except for holidays, there are no students who come here because many of them return to their respective hometowns. This location is perfect for selling food because it is easily accessible to all parties, and this location is close to boarding houses, so college students who do not have a vehicle can walk to buy food.”
The results of an interview that the author conducted with a street vendor in the city of Pontianak showed that the business he runs does not die because the area is visited by many students who make his wares selling every day. Where this makes additional income for street vendors.

c. Service
In running a business, service must still be considered, as service in running a business must be good and can attract the attention of customers so that customers are interested in buying their wares and then come back to buy them. That way, of course, traders can establish good relationships with customers which makes the business run by traders run smoothly. So that his business can develop even better. As the results of the author's interview with a street vendor who sells lontong:
"God willing, every service I provide to my customers is the best, especially from our hospitality to customers, to the point that the customers just call me ummi, so I am very familiar, things that I have to pay attention to when serving customers as well. with a good greeting so that customers do not feel strange with me, smiling and gentle when customers want to buy, like that my merchandise before noon is up, and Alhamdulillah, I have a lot of time at home and can do other work ”.
d. Types of products
In running a business, of course, you have to prepare any products that will be marketed, for example, such as food, clothing, shoes and so on. Every business actor must be very clever in choosing what items to buy and sell and should provide the goods most needed by the surrounding community. As the results of an interview the author did with a food seller, he said:
"When I wanted to spend a month here, I first looked at the conditions, and here I saw that there were many students who came from outside the region and many boarding houses, so I thought about opening this Nasi Guri business, and it was true, my business. running this every day has satisfying results, and the rice that I serve is the rice that I just cooked, not the rice that I have been heating for days, because if this guri rice had yesterday, of course, it's a shame that the students eat unhealthy food and will be attacked. disease ”.
Then the author also conducted an interview with a shoe seller on the outskirts of the city of Pontianak, as for what he said was: 
From the results of the interviews that the author has conducted, it can be seen that the street vendors in the Pontianak City area have implemented Islamic principles, where in trading they are also concerned with others, there is no fraud in selling their products and are able to provide the best service to their customers. The most prominent strategies implemented by street vendors in Pontianak City are:
a. Make product variations to make it more attractive.
b. The sales place is neatly arranged.
c. Providing the best service by implementing greetings and greetings with customers.
d. Providing prices that are affordable to all groups.
Therefore, the street vendors in Pontianak City can continue to develop their business and have been able to survive for a long time selling in that area because so far there have been no problems that have been created by the street vendors.
 In developing a business, marketing is also important because marketing can be said to be an effort made to facilitate buying and selling. As Rasulullah SAW is someone who is in the world of commerce and a reliable marketer (Siti Najma, 2008: 56).
 In carrying out trade activities, honesty, justice, and also piety to Allah SWT are important points in order to create good economic activity. In Islam, marketing activities such as conducting promotions must contain Islamic values ​​that have been regulated by Allah SWT such as not being able to lie, be transparent and explain what they are to customers who want to buy the goods being sold.
The most important thing that must be owned by all mankind in trading activities is, by carrying out all kinds of work according to the rules of the Islamic religion, where life in this world is a bridge for humans to the hereafter which is a place of eternal life.
If all human beings who carry out their business hold firmly to this principle, then all economic activities will not violate the laws of Allah SWT, and must believe that Allah knows what His servants are doing on this earth, in other words, Allah continues to supervise every movement. human growled. So that whatever humans do on earth, Allah will hold them accountable.

Improving the Welfare of Street Vendors
In Islam, the welfare of society is not only measured through materialism, or commonly referred to as people who have abundant assets, in Islamic teachings the welfare of society is also included in the maqasid shari'ah, which is to have goals that are in accordance with sharia guidelines such as protecting religious sanctity, protecting it. reason, honor and the fulfillment of economic rights.
The street vendors in Pontianak City are very serious in running and developing their business, so that they are able to continue to improve the economic level, street vendors, the level of welfare is not only seen in terms of material, but also peace of mind, feeling comfortable with the surrounding environment as well. is a form of welfare. As the results of the author's interview with street vendors selling Acehnese noodles, he said that: "Currently the business I run is solely a form of my effort to improve the economy, where as long as there is gratitude for what Allah SWT has given. everyone will have enough, in my opinion the most important thing is to be willing to try and not be lazy, about the provision of Allah has arranged it "
A noble life and prosperity in the world and the hereafter can be realized if the needs of human life are fulfilled in a balanced manner which gives a maslahah impact, namely all forms of both material and non-material conditions that are able to increase the position of humans as the noblest creatures (Karim, 2012: 46).

a. SWOT analysis in the development of SME street vendors in Pontianak City
SWOT analysis is a form of identifying a problem or a project that will be carried out, where the SWOT analysis has a very important role for business actors who are trying to develop their business so that it will increase in the present and the future, as is currently the case when the economy continues to develop and competition. getting tighter so that a business strategy is needed to be able to survive and compete in the market world, this SWOT analysis consists of four (4) items, such as: Strengths, weaknesses, opportunities and threats. Of the four items, it is closely related to the SME development strategy of street vendors in the perspective of Islamic law in the village area of ​​Pontianak City. SWOT analysis factors are divided into two, namely internal factors consisting of strengths (strengths) and weaknesses (weaknesses), and external factors consisting of opportunities (opportunities) and threats (threats). Can the author describe the following: 
b. Internal Factor
The strength of the street vendors in Pontianak City is that they have the ability to process various types of business, especially various foods, so that there is no debate in selling their products. The price given is also easily accessible by all groups. Has a strategic place. Business can be opened with small capital.
The lack of street vendors in Pontianak City is the lack of training and socialization for street vendors in Pontianak City, Lack of land for street vendors in Pontianak City, lack of capital to develop their business, and uncertain place of business.
c. External Factors
The opportunity for street vendors in Pontianak City is that it will reduce the level of unemployment of people in the Pontianak City area, it can be a stepping stone for street vendors to develop their business to be bigger, create strong and independent human resources and market demand continues to exist. .
The challenges of street vendors in Pontianak City are starting to sell food and clothing through online sites, the emergence of stalls and shops around the city of Pontianak, the low purchasing power of the people and the eviction of the location of street vendors in Pontianak City. 

D. CONCLUSION
From the description of the results that the author has done, the authors draw the following conclusions:
1. In developing small business street vendors in the Pontianak City area, it is in accordance with Islamic teachings, where in carrying out trading activities, traders prioritize the values ​​contained in the Al-Qur'an and Hadith, that all forms of trading activities from the product processing process that you want to sell and buy until the marketing process is in accordance with the principles of the Islamic religion. The ways to develop a business run by street vendors in Pontianak City are:
a. Have good intentions
The intention is considered as one of the steps that street vendors must pay attention to to start their business, if the intention is good it will produce good things, and if it has bad intentions then bad will be obtained.
b. Running a lawful business
In Islam, the halalness of a business is very important and must be maintained for business actors in the form of food, souvenirs, objects and so on. For example, such as foods containing pork, intoxicating drinks and so on.
c. Prioritizing sportsmanship in running a business must be done fairly and must not be done in a way that is detrimental or damaging to the interests of others. A Muslim in running a business must have a healthy opinion so that his business will be Ridhai by Allah SWT.
d. Keep the environment clean
In running a business, of course, it is no less important to maintain the cleanliness of the environment where you trade. This is one of the assessments that consumers will make. In Islam, cleanliness is part of faith.
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